3220 State Street SE, Suite 200, Salem, OR 97301

PROPERTY DESCRIPTION

Entire second-floor office space is available in this two-story
stunning professional office building. This property is in a fantastic
location not far from Interstate 5, with convenient access to
Salem's Central Business District. The building features high-
quality finishes, ADA accessibility and is impeccably maintained
and locally owned and managed. The space is currently occupied
till January 31, 2022. Occupancy prior to January 31 is
negotiable.

PROPERTY HIGHLIGHTS
. Efficient layout and mix of offices
. Private Elevator
- 4 Conference Rooms
« 28 Private Offices
- Ample Parking
«+ Private Restrooms
« Zone-IP

. ADT 23,120 +/-

CBCRE.COM

Shadya Jones
503 884 6281
shadya@shadyajones.com

5-STAR PROFESSIONAL OFFICE BUILDING

OFFERING SUMMARY

LEASE

$1.95 SF/month (Full Service,

Lease Rate: less janitorial)
Available SF: 10,966 +/- RSF
Lot Size: 1.34 Acres
Building Size: 19,919 SF
DEMOGRAPHICS 1 MILE 5 MILES 10 MILES
Total Households 3,307 83,951 126,811
Total Population 11,001 228,544 341,685
Average HH Income $39,556  $52,436 $58,973
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5-STAR PROFESSIONAL OFFICE BUILDING
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PROPERTY DESCRIPTION

Entire second-floor office space with a private elevator is available
in this two-story stunning professional office building. This
property is in a fantastic location not far from Interstate 5, with
convenient access to Salem's Central Business District. The
building features high-quality finishes, ADA accessibility and is
impeccably maintained and locally owned and managed. The
space is currently occupied till January 31, 2022. Occupancy prior
to January 31 is negotiable.

LOCATION DESCRIPTION

The ever-growing, dynamic, flourishing city of Salem is situated in
Oregon's Willamette River Valley, one of the Nation's most fertile
agricultural regions. This beautiful city is Oregon's second-largest
and is located about 46 miles southwest of Portland and about 58
miles East of the Oregon coast. Salem, the capital of Oregon,
serves as the core of both state agencies and the surrounding
farming communities. This metro area is home to the historic
downtown area, as well as the vineyard-wrapped Willamette
Valley countryside. It lies at the junction of Oregon State
Highways 22, 213, and 221. Interstate 5 provides transportation to
the North towards Portland and transportation to the South
towards Eugene.
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INITIAL AGENCY DISCLOSURE
PAMPHLET

Consumers: This pamphlet describes the legal obiigations of
Oregon real estals licensees lo consumers. Real estate brokers and
principal real estate brokers ars required to provide this information
fo you when ey first contact you. A liconsed real estale broker or principal broker need not
provida the pamphlot to a party who has, or may be reasonably assimed fo have, received a
copy of the pamphilet from another troker

This pamphiet is informational only. Neither the pamphlet nor its delivery to you may be
interpreled as evidence of intenl to creale an agency refationship between you and a broker
or a principal broker.

Real Estate Agency Relatlonships

An “agency” relationship is a voluntary legal relationship in which a licensed real estate broker
or principal broker (the “agent”) agrees to act on behalf of a buyer or a seller (the “cllent”)in a
real estale Iransaction. Oregon law provides for three types of agency relationships between
real estale agents and their clients:

Saller's Agent — Reprasents the seller anly.
Buyer's Agent — Represents the buyer only

Disclosed Limited Agent — Represents both the buyer and seller, or multiple buyers who
want to purchase the same property. This can be done only with the written permission of
all clients.

The actual agency relationships between he seller, buyer and their agents in a real estale
trar fon must be acknowiedged at the time an offer to purchase is made. Please read this
pamphiet carefully before entsring into an agency relationship with a real estate agent.

Definitlon of “Confidentlal Information”

Generally, licensees must maintain confidential information about Lheir clients. “Confidential
information” is information communicated to a real estate licensee or the licensee’s agent
by the buyer or seller of one to four resldential units regarding the real property transaction,
including but not limited to price, terms, financial qualiflications or motivation to buy or sell
“Confidential information® does not mean information that:

(1) The buyer instructs the licensee or the licensee’s agent to disclose about the buyer
1o the seller, or the seller instructs the licensee or the licensee's agent to disclose about the
seller to the buyer; and

(2) The licensee or |he licensee's agent knows or should know failure to disclose would
constitute fraudulent representation.

Duties and Responsibllities of a Seller's Agent

Under a written Histing agreement ta sell property, an agent represents only the seller unless
the seller agrees in writing 1o allow the agent lo also represent the buyer.

An agent who represents only the seller owes the following affirmalive duttes to the seller, the
other parties and the other parties’ agents involved In a real estate transaction:

(1) To deal honestly and in good faith;

{2) To present all written offers, notices and other communications to and from the parties in
a limely manner without regard to whether the property is subject to a contract for sale
or the buyer is already a party to a contract to purchase; and

To disclose matevial lacts known by the agenl and nat apparent or readily ascertainable
to a parly.

A selles's agent owes the sefler the following affirmative duties:

(1) To exercise reasonable care and diligence;

(2} Toaccount in a imely manner tor money and praperly received from or on behall of the
seller;

(3) To be loyal to the seller by not taking action that is adverse or detrimental to the seller's
interest in a transaction;

4y To disclose in a tmely manner lo the seller any conlflict of interest, existing or
contemplated;

(5) To advise the seller to seek axpert advice on matters ralated to the transaction that are
beyond the agent’s experlise;

To maintain confidential information from or about the sefler except under subpoena or
court order, gven after termination of the agency retationship; and

Unless agreed otherwise in writing, to make a continupus, good (aith effort to find a
buyer for the property, except ihat a seller's agent is not required to seek additional of fers
1o purchase the property while the property Is subject to a contract for sale.

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty
listed [n (7) can only be waived by writlen agreement between seller and agent.

Under Oregon law, a seller's agent may show properties owned by another seller to a
prospective buyer and may list competing properties for sale without breaching any
affirmative duty to the seller

Unless agreed to in writing, an agent has no duly fo investigate matters that are outside the
scope of the agent's expertise, including but not limited to investigation of the condition of
property, the legal stalus of the lille or the seller's past conformance with law.
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Duties and Responsibliities of a Buyer's Agent

An agent, other than the seller's agent, may agree to act as the buyer’s agent only. The buyer's
agent Is not representing the seller, sven If the buyer's agent ts receiving compensation for
services rendered, either in full or in part, from the seller or through the seller's agent

An agent who represents anly the buyer owes the following affirmative duties to tha buyer, the
other parties and the other parties' agents Invoived in a real estate transaction:

(1) Todeal honestly and In good faith;
(2) To present all written offers, notices and other communications to and from the parties in

a timely manner without regard to whether the property is subject to a contract for sale
or the buyer is already a party to a contract to purchase; and

To disclose material facts known by the agent and nol apparent or readily ascertainable
lo a party.

A buyer's agent owes the buyer the following affirmative dulies:

(1) To exercise reasonable care and diligence;

(2) To account in a timety manrier for money and property received from or on behalf of the
buyer;

To be loyal to the buyer by not taking action that is adverse or detrimental to the buyer's
Interest In a transaction;

(4) To disciose in a timely manner to the buyer any confiict of interest, existing of
conlemplated;

To advise lhe buyer to seek expert advice on matters related to (he lransaction that are
beyond the agent's expertise;

To maintain confidentlal information from or about the buyer except under subpoena or
court order, even after termination of the agency relationship; and

(7) Unless agreed otherwise in writing, lo make a continuous, good faith effort to find
property lor the buyer, excepl that a buyer's agent is not required to seek additional
properties for the buyer while the buyer is subjeci to a contract for purchase

None of these affirmative duties of an agent may be waived, except (7). The aflirmative duty

listed in {7) can only be waived by written agreement between buyer and agent.

Under Oregon law, a buyer's agenl may show properties in which the buyer is interested to

other prospective buyers wilhoul breaching an affirmative duty to the buyer

Uniess agreed to in writing, an agent has no duty to investigate matters that are outside the

scope of the agent’s expertise, including but not limited to investigation of the condition of

property, the legal status of the title or the seller’s past conformance with law.
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Dutles and Responsibilitles of an Agent Who Represents More than One Client In a
Transaction

Ona agent may represent both the seller and the buyer In the same transaction, or multiple
buyers who want to purchase the same properly, only under a written “Disclosed Limited
Agency Agreement” signed by the seller and buyer(s).

Disclosed Limited Agents have the following dutles to their clients:
(1) To the seller, the duties listed above for a seller’s agent;
(2) To the buyer, the dulies listed above for a buyer's agent; and

(3) To both buyer and seller, except with express written permission of the respective
person, the duty not to disclose fo the other person:

(a) That the seller will accepl a price lower or lerms less favorable than the listing price or
terms;

(b) That the buyer will pay a price greater or terms more favorable than the offering price or
terms; or

(c) Confidential information as defined above.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the
scope of the agent's experlise,

When ditferent agents associated with the samae principal broker {a real estate Hcansee who
supervises other agents) establish agency relationships with difterent parties to the same
transaction, only the principal broker will act as a Disclosed Limited Agent for both the buyer
and sefler. The other agants continue to represent only the party with whom the agents have
already established an agency relationship unless all pariles agree otherwise in writing. The
principal real estate broker and the real eslate licensees representing either seller or buyer
shall awe the following duties to the seller and buyer:

(1) Todisclose a conflict of interest in writing to all parties;

(2) Tolake no action thatis adverse or detrimental to either party's interestin the transaction;
and

(3) To obey the lawfu instructions of both parties.

No matter whom Lhey represent, an agent must disclose information the agent knows or
should know that failure to disclose would constitute fraudulenl misrepresentation.

You are encouraged to discuss the above information wilh the /i tvering this pamphiet
fo you. If you intend for that licensee, or any other Oregon real estale licensee, to represent
you as a Seller's Agent, Buyer’s Agent, or Disclosed Limited Agent, you should have a specific
discussion with the agent about the nature and scope of the agency relationship. Whether you
are a buyer or seller, you cannot make a licensee your agent without the licensse’s knowledge
and consent, and an agent cannol make you a ollent wilhout your knowledge and consent.

Revised 9/9/2013

Information contained herein has been obtained from sources deemed reliable. While CBCRE has
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No reason to question ils accuracy, it Is not g
verify Its accuracy and ¢
of this listing acknowledges receipt of attached Agency Disclosure,

d. it is your

WWW.CBCRE

herein is not legally binding. Receipt




